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SPS RANK

@ SALES MASTER g{g‘;‘nﬂ&g

EXPERIENCE

SalesH20 Co. Sandler System IAPPD

SPS MENA Advisory Board L&D Manager KSA Country Manager
KSA CM Sandler Approved Trainer

SALES MASTER EDUCATION

BA in Marketing

University of Science and Technology Yemen

ABOUT ME

Mustafa Abdullah with 14 years of experience
in Gulf market. Mustafa Lead highly passionate
& qualified team, and inspire people.

AREA OF EXPERTISE
B2B Selling

He is excellent leadership qualities; self-starter Account Management
and team player, excellent ability to provide
quality customer service and ensure customer
satisfaction with excellent communication and
relationship building skills, Mustafa is Motiva-
tor and Professional sales negotiator.

Consultative Selling

Sales Qualification,
Cross & Up Selling, Cold Calling

he is Professional sales coach and trainer, his
experience in Saudi market gave him advantage

to took trainees to the right place . AWARD & CERTIFICATES

Certified Sales Trainer by SPS - 2020

CONTACT Certified Professional Trainer by IAPPD - 2017

(\') cdo@salesh20.com

MILESTONES
Riyadh __ 8000 .15 _ t#mustafa

e

KSA = Trainees 7 Years > abdulla4

REGISTRAR

PRESIDENT

SPS RANK
&5 SALES GURU SR

EXPERIENCE

AMJ A D SPS MENA (IVSB) INDEPENDENT SCHOOLS

Jordan Jordan Jordan
OM (Edu Save) M CE0
AI—'FARKH EDUCATION
SALES GURU

BS Master PhD
ISLAMIC LAW ISLAMIC LAW HUMAN DEVELOPMENT
University Of Zarka University Of Jordan The World University

AREA OF EXPERTISE
ABOUT ME B2B - B2C

SPS RANK

@ SALES MASTER g&?ﬂm

EXPERIENCE

H A D E E I- SALESH20 CONSULTANT AND COACH
SPS MENA Advisory Board in Psychological and Vocational counseling
JORDAN JORDAN

SALES MASTER

EDUCATION

M.BA. Psychology  PH.D Psychological & Vocational counseling
Jordan Jordan
Hamite University University of Jordan

AREA OF EXPERTISE

ABOUT ME Direct selling — Real Estate Sales
Hadeel Nafwkh is experienced in providing Telecom Selling

psychological and professional counseling and
training in the psychological field, where | work
My intention is to raise the professional and
psychological awareness of individuals and o
improve their emotional intelligence and pSVChUIUgV Selllng
self-motivation skills by helping them to create
meaning and motivation for their presence in
the institution.

In addition, as a business psychology consultant
i can help to determine the capabilities of
employees and improve their capabilities

through tests, exercises, and career guidance to
achieve best performance. AWARD & CERTIFIGATES
Certified Sales Trainer by SPS - 2022

Certified Professional Trainer by IAPPD - 2022
Certified Digital Marketing Strategist -2019

Sales Coaching

Emotional intelligence for sales
Sales mindset, Sales motivation
Understanding buyer behavior

CONTACT

(3) cdo@salesh2o.com

MILESTONES

Amman . 4000
Jordan =" Trainees

REGISTRAR

PRESIDENT

SPS RANK

@ SALES MASTER gﬁmﬂﬁg

EXPERIENCE

IYAD NIC AAUP PARC

Palestinian Palestinian Palestinian
Branch Manager Instructor in Faculty PM

M U S I- E H of Administrative
EDUCATION

SALES MASTER

BS Master
Accounting Accounting
Yarmouk University AAMBFS

AREA OF EXPERTISE
ABOUT ME B2B, B2C, Direct Selling

SPS RANK

SALES GURU {H: wuld)

EXPERIENGE

SalesH20 Co. Sandler System IAPPD
CE0 MENA CEO

E MENA Advisory Board
Sandler Master Trainer

SALES GURU EDUCATION

BACS Master Al
University of ATAIB
Mu'tah University

ABOUT ME

Ali Thiab possess a strong background covering
26 years of diverse experience in Sales

Development, Organizational Capacity Building B2B - B2C - B2G - B2A
and Executive Management Development.

AREA OF EXPERTISE

Sales Rep- Sales Trainer
As a sales training consultant, Ali worked with
a wide variety of clients (both large and small) Sell like a Pro
in the MENA region since 1995. Since that time
he has delivered training for over 24 different All
nationalities to over thousands different
organizations and have helped over 17583 staff.
Ali Thiab is a highly experienced and skilled

professional speaker, trainer and consultant. AWARD & GERTIFICATES

Certified Sales Trainer by SPS - 2020

Stevie Awards -Bronze Award for Sales Trainer of the year 2017
Certified Professional Trainer by IAPPD - 2010

CONTACT

cdo@salesh2o.com
<) www.salesh2o, MILESTONES

Amman, Jord: Amman 17583 .
© - JORDAN Trainees taliinzn

REGISTRAR

PRESIDENT

SPS RANK

SALES MASTER EAEE‘;‘;‘RFAIIEEI

EXPERIENCE

TAM ER SALESH20 PBI FINGERPRINT

Palestine Palestine Palestine
BM Training and Professional CEQ

A B U OAH U Q Programs Manager
EDUCATION

SALES MASTER

C
Industrial Engineering Business Administration
An-Najah National Uni. An-Najah National Uni.

AREA OF EXPERTISE
ABOUT ME B2B - B2C

SPS RANK

SALES MASTER g&?ﬂm

EXPERIENCE

SalesH20 Co. Business Teacher - Trainer
SPS MENA Luminus Education
Advisory Board

EDUCATION

BA Marketing MBA Ph.D.
University of Balqa'a Applied Business Administration
Jordan University from WISE University

ABOUT ME

FADI is an Experienced Business Administration with AREA OF EXPERTISE

a demonstrated history of working in international .
affairs like UNHCR, Luminus Groupe, JEA -Jordan B2C Selling
Engineers Association. Skilled in Operations
Management, Contact Centers coaching and
development, Business Management, Customer
Service Oriented, and Customer Experience .
Management. Customer Focused Selling

Telemarketer

Customer Experience,
Building the Sales Journey,
Sales Oriented Customer Service

AWARD & CERTIFICATES

Certified Sales Trainer by SPS - 2020
Certified Professional Trainer by IAPPD - 2020

CONTACT

MILESTONES

Amman . 7500 o 17

JORDAN " Trainees " Years SEEm

REGISTRAR

PRESIDENT

NS

SALES GURU g:AEg'T'nFAIIESl

EXPERIENCE

DJ AA FAR ALRABITA TRAVEL  HODJOZAT TOURISM  EL HIJAZ TOURISM
SALES LEADER SALES MANAGER SALES SUPERVISOR
C H ER I G U I ALGERIA ALGERIA LIBYA

SALES GURU EDUCATION

BSC Finance MBA FINANCING & BANKING PHD ISLAMIC FINANCE
BBA UNIVERSITY TRIPOLI UNIVERSITY ~ MOHAMED KHIADHER UNI.
ALGERIA LIBYA. ALGERIA

AREA OF EXPERTISE
ABOUT ME B2B - B2C - B2G

SPS RANK

SALES MASTER E{g‘;ms&z

EXPERIENCE

SARA NBUSHNAQTRAONG  Inemex company  INT. EXPERTS CO.
KSA K KSA

sa
A I_- OTA I BY Sales and Development Sales Representative IT Implementation
EDUCATION
SALES MASTER

Diploma
Sales And Marketing
Arab Community College

AREA OF EXPERTISE
ABOUT ME B2B - B2C - Sales for Nonprofits

Bachelor of Special Education and Diploma of Profit
Institutions Management / German University

12 years of work in the field of community work, . .
training and consulting Community Selling
Trained in the art of reading stories for more than
3000 trainees

Community software designer for more than 10 Stnry Selling
years

| have worked with more than 10.000 people
people in training and consulting

Sales Master / Community Selling Specialist and
member of the Arab Society of Sales Professionals

Sales Trainer

Founder and CEO of Nawah Company for Event AWARD & CERTIFICATES
Management a_mi l]rganiz_ati_an with more than 7
yoars o experience i this fild Certified Sales Trainer by SPS - 2020

CONTACT Certified Professional Trainer by IAPPD - 2020

MILESTONES

Amman . 10000 15 A c
Jordan & Trainees Years = A AL

REGISTRAR

PRESIDENT

SPS RANK

EXPERIENCE

M 0 H A M M A D Sales Sector Telecommunication Sector
19 Years 16 Years
TAHBOUB
U

SALES GU EDUCATION

B.S.C. Marketing M.BA. Business Administration P.DR on salesmanship
Hebron Hebron Business Knowledge
University University Information College-UK

ABOUT ME AREA OF EXPERTISE

SPS RANK

SALES MASTER 5\%‘“5&1

EXPERIENCE

PAL BRIGHT CO MARINA GROUP

Palestine Palestine

Cofounder Sales Representative Manager
ZIADEH EDUCATION

SALES MASTER

BA
Accounting
Birzeit University

AREA OF EXPERTISE
ABOUT ME FMCG Selling

12 years in sales most of it in FMCG

Trainer for more than 100 trainee

Putting a unique fingerprint in any environment
| deal with

Cash Van Salesperson, Sales Pros
Cash Van Salesperson

Sales Pros

Sales Planning

Sales Supervision

Sales Negotiation

AWARD & CERTIFICATES

Certified Sales Trainer by SPS - 2021
CONTACT Certified Professional Trainer by IAPPD - 2022

~
(&) cdo@saleshi2o.com

‘E‘) www.salesh2o, MILESTONES
5] Ramallah, Pal Ramallah . 100 o 12 -
O z Palestine = Trainees ' Vears e

REGISTRAR

PRESIDENT

SPS RANK
@ SALES MASTER g{gm&g

EXPERIENCE

MAH DI Sales H20 EdSpire AUB / WH

Success Mentality Co-Founder Employability Skills
G H U RAYE B & Sales Trainer & Head of Growth Instructor
SALES MASTER EDUCATION

Bachelors in Maters in Innovation
Computer Science & Entrepreneurship
Notre Dame University Bahgesehir Universitesi
Lebanon Turkey

ABOUT ME
Since 2009, I've inspired 1000s of people to AREA OF EXPERTISE

During my career, | have participated in
developing learning programs. Creating

Tamer Abu Qahouq is a Certified Management
Consultant with a strong background for more
than 20 years in Capacity Building, Consulting

Through 15 years of experience in management,
insurance and sales, | have become a profes-

Briefly, I'm a Certified International Trainer
From The Board of International Trainers in

Cherigui djaafar(15exp),Throughout my career,
| got involved in the market development of

set big goals for themselves and write a plan

B2B - B2C - B2G - B2A to achieve them. Direct Selling

Sales Training - Sales Coaching Sales Training - Sales Coaching

Sales Representative, Sales Management

and Account Management Sales Training

educational and creativity systems of the . . ional i 0 - o selling in door, held several positions , selling, America, Certified Sales Trainer From Sales

schooling sector and value curricula, Educa_tlonal S_elllng :'::li:c':::L':i::;1:5:5":30;?;"?;:and Spin Selling, Relationship Selling and Training Training Management, along with Ed”ca_tm"al S_E"mg managing and coaching . Sales Management Professional Society, Jawwal Professional ) i ) o _ ) .
o Creative Selling \raiing of sales professionals, efining of sales b Organizational Development. Creative Selling . . Trainer on Jawwal Sales Academy, Certified Sales Trainer - International Trainer | do this by giving interactive 2 days online Sales Representative

1 also have experience in the industry of - Is and achi p ©ging existing and Tamer has been participated in different . I'm, certified Sales master & Trainer in the Educational Selling Sales Expert, Certified Account Manager from and/or face-to-face workshops on success

institutional innovation and creativity. A Sales Negotiation goals and achievements, managing existing ant Sales Process projects and tasks covering: Sales Negotiation Sales Professional Society — SPS, as well as a Consultative Selling SPS, Certified Business Professional from IBTA, Strategic Management principles, creativity, and entrepreneurship. Smart Selling

certified trainer by (SPS) Sales Professionals Creative Selling new sales accounts. Sales Negotiation 1- Training and Training Management Assess- Creative Selling member of their MENA Advisory Board. Certified Train The Trainer From Vodafone A t M t ’ ’

Society. And a member of the SPS Seniors ment, Management, and Implementation LLCirsanagemen

Through my high motivation, solid communica- Cross & Up Selling
tion abilities, and demand for sales excellence:
I'have a track record in sales.

Now, I'm an established sales leader for the
tourist industry targeting the development of
sales forces .

Building the Sales Journey Intelligent Solution, Sales Master by Sales

A Professional Society, Founding Member of The Al
Sales PIannl_ng International Union of Professional Trainers
Sales coaching 1UPT in UK , Member of Sales Professional

Saciety, Member of The Baard of Intenational
AWARD & CERTIFICATES NPT AWARD & CERTIFICATES
AvardWinner " Sl Master o sear 2021 Certified Professional Trainer by IPPAD, 2022.
CONTACT g::::z: 2:‘:;’::‘;'T':ZI::SI] Zli?PD . CONTACT S Sales Awards Sales "Master of Year 2021" CONTACT
J Certified Sales Trainer (CST) by SPS, 2021.
Professional Trainer, Jawwal Sales Academy, 2021.

MILESTONES © R~ MILESTONES

HEBRON 500 o 20 ) Beirut 2,000 Lo 12 ~  #Mahdi

PALESTINE = Trainees '@ Years MMohatimad Lebanon Trainee " Years = Ghurayeb

i ol it Positive Body Language My motto is simple, live one successful day at Sales Presentation
atime. Pipeline Management

High Performance Team

Council.
1 am certified as a Creativity Consultant in th
N il AWARD & CERTIFICATES
and taiing enters. Certified Sales Trainer by SPS - 2020
Certified Professional Trainer by IAPPD - 2020
CONTACT Certified Trainer by ILM CONTACT

2- Organizational Development
3- Capacity Building

AWARD & CERTIFICATES 4- Consultation

Certified Sales Trainer by ASPS - 2020
Certified Professional Trainer by IAPPD - 2020 CONTACT

AWARD & CERTIFICATES

Certified Sales Trainer by SPS - 2020
Certified Professional Trainer by IAPPD - 2020
Certified Management Consultant by CMC-GI

AWARD & CERTIFICATES

Sales Pro of The Year 2020 by SPS
Certified Sales Trainer by SPS & IAPPD
Certified Success Mentality Trainer by Jack Canfield

cdo@salesh20.com cdo@salesh2o.com cdo@salesh2o.com

MILESTONES

Amman _ 1000 o 19
Jordan S Trainees O Years

MILESTONES

Ramallah -~ 20000
Palestine = Trainees

MILESTONES

Jenin 150 s
Palestinian = Trainees

MILESTONES
MGERIA == 200 o 15

HAMJAD_AL-FARKH fiyadmusleh gy MGERIA = Trainges 'O Years

REGISTRAR REGISTRAR PRESIDENT REGISTRAR REGISTRAR

PRESIDENT

PRESIDENT

PRESIDENT REGISTRAR PRESIDENT

REGISTRAR PRESIDENT
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SALES PROS

REVENUE ENGINEERS

CERTIFICATE
OF APPRECIATION

SALES PRO

THIS CERTIFICATE IS PROUDLY PRESENTED TO

SALES PROFESSIONALS SOCIETY

We promise to be completely commited to our
members and their ne

contribution that our leader, our

those who came before us

profession

o
active membership, we proudly presents this
rank to candidate. NUMBER VALID THRU REGISTRAR PRESIDENT

SALES EXPERT

REVENUE ENGINEERS

CERTIFICATE

OF APPRECIATION

THIS CERTIFICATE IS PROUDLY PRESENTED TO

SALES PROFESSIONALS SOCIETY

to be completely comitted to our
their needs and to never forget the

ion that our eader, our members and
came before us have made to our

sonals Socity,this date,
ctorily completed the requre
the board of governor, for

active membership, v proudly pre

rank to candidate. NUMBER VALID THRU

REGISTRAR

PRESIDENT

dleuall dlpa sgluwn o

I

il

(TSI

SALES MASTER

REVENUE ENGINEERS

CERTIFICATE
OF APPRECIATION

THIS CERTIFICATE IS PROUDLY PRESENTED TO

SALES PROFESSIONALS SOCIETY

We promise to be completely committed to our
members and thei needs an to never orget the
contibution that ur leader our members and

prescribed by the board of
active: membership,
rank to candidae. NUMBER VALID THRU REGISTRAR PRESIDENT

SALES GURU

REVENUE ENGINEERS

CERTIFICATE
OF APPRECIATION

THIS CERTIFICATE IS PROUDLY PRESENTED TO

SALES PROFESSIONALS SOCIETY
We promise to be completely committed to our
contribution that our leader, our members and

those who came before us have made to our
profession

NUMBER VALID THRU REGISTRAR

PRESIDENT
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CERFIFIED
-téctmcu

CER

CERTIFIED ;
SALES MANAGER

SALES CONSULTANT

CERTIFIED
SALES TRAINER

CERTIFIED

SALES ENGINEER

CERTIFIED
' SALES PRO

CER
q




=,

.

=T
=

|

. GLOBAL
PERFORMANCE ENRICHMENT

SAL=SHeC e ;r iAPPD

SALES
PROFESSIONALS

SOCIETY



UFE

]E ”"1 I W l D E ﬂ?ﬂ)b 2 OOD Ul el
I"TIMK ﬁﬂwp Al Hci;c:; l ;l.l Forls s | .
wJlUinldrcgnan
= - 8 o‘sq;%
~ L DIESEL .
Mascou Geouy f Lﬂ:mm GENERATORS PETRONAS @ \hiotS

unitsd  finolwedics swinck

QATARGAS JOVY T El N CA

orange 1S5.9

& g dk

Pharadeetiol inndeawies = 2020202022 ata mrmEiw mtEws

( Slawlll iy
Housing Bank

asilcgdaa B

* [z \"/ VA fa MadfooatCom
= \/O CO Dr)ﬂ'?’(' i

sudatel fbgu 3¢ Joeneh wailall il u
LiSyass SOHILE PHONE |

- g

r‘d RT C L‘WIltt aim”

PP /
Supall i »’

ARAB BANK ol oMl cLigl

Mr"t" q-nrz-’

Tl
JLlLo 1o "E?j“;_‘“-"
a_uu:.LmJI

S ® >l oo
\i’ ﬁi‘mwr Oayill dge 00redoo
' mman Wild Jordan -l Fatl]
Jedialdl s roMleyl &jg R Pailtel

Dar Al-Manhal

("’ a J’i ABC Bank
U mls ol iy
Bank of Khartoum BANK OF PALESTINE

ﬁﬁn\\l\

“v-l hﬁj_‘ * e
9 4

e X




L, 00966 506 275 005 Al - dpgewll dypell aalanll Q
. 00966553366676 13 - @aaiall agpell aljlodl @
. 00962 795 104 942 gloc - arnilall aaill aalanll @
& info@saleswheelsco.com
2 www.saleswheelsco.com

Sales
Wheels




